ENRICO CAZZOLA



                               hypernut@ix.netcom.com

17712 Manchester

Irvine, CA 92614

PH/FX (949) 559-5350
INTERNATIONAL MARKETING/BUSINESS DEVELOPMENT

A technically orientated multicultural marketing professional with extensive international and domestic experience. Proven ability to develop and implement successful business plans for product promotion in the US, Latin America, China and Europe. Able to build and motivate international distribution networks and develop effective sales teams. Fluent in Spanish, and Italian, conversational Portuguese, with full MBA studies in Marketing and a BS degree in Chemical Engineering.

Key Strengths Include

Logistics Coordination...Market Analysis...Country Risk Analysis...Joint Venture Evaluations...Multitask...Foreign Business Cultures...Technical Translations

Professional Experience

Self employed, Newport Beach, CA

[International Trade Consulting specialized in Global competitiveness]










Decmber2000- Present

· Research for clients looking to sell/invest in the Americas.

· Instructor international business at Santa Ana & Fullerton Colleges, UCLA [California].

· Import/Export; Match-making.
· Exports Managers Assoc of California instructor.
Noxtech, Irvine, CA

[High-tech manufacturer of air pollution controls for heavy industry sources]

Sales Manager







           March 1999-Nov. 2000

· Development of domestic sales. 2.5 M$ in project proposals.

· Marketing program [from Zero to Order and Delivery].

· Successful “cold-calling’ system.

· Designed and implemented company’s web site.

Self employed, Newport Beach, CA

[International Trade Consulting specialized in Global competitiveness]










March 1996-March1999

· Research for clients looking to sell/invest in Latin America.

· Instructor international business at Santa Ana College [California].

· Trading Specialist [CITD-Long Beach]

· Collaborations with Princeton U.

· Venture capital researches.
3V Inc., Bergamo Italy and Weehawken, NJ

(International manufacturer and distributor of high-tech specialty chemicals with annual sales of $250 million)

Regional Manager








1995 -96

Export Manager








             1992 -95

Reported to the ViP of Sales and Marketing, responsible for four million dollars in sales of chemicals for the textile, cosmetic, detergent, and plastic markets in the Western US, and the development of similar markets in Latin America.

• Screened, selected and established a network of 13 distributors across Latin America and the USA, achieving $2MM in sales the first year.

• In the Latin American credit crunch following Mexico’s 1994 economic problems, saved a major Colombian account through effective communication and negotiation skills.

• Executed detailed market analysis; textile chemicals in Mexico and paper chemicals in Brazil, Argentina and Chile.

RODCO  International, San Antonio, TX

(International chemical trading company with annual budget of $1MM) 

International Sales Manager






1990 - 92

Responsible for sales to members of the National Association of Chemical Distributors [NACD].


• Created  distributors network.

ENICHEM ,  Mexico City Office

(A petrochemical subsidiary of the Italian government owned oil company ENI)

Representative for Mexico (chemical sector)




1985 - 90

Launched multi million dollar joint venture between ENICHEM and a Mexican partner.

Responsible for promotion, selling and technically supporting eight ENICHEM divisions in Latin America.

• Expedited legal, technical, logistical, and cultural aspects of the joint venture.

• Successfully bought and sold chemical products to and from PEMEX, Mexico’s government owned petroleum company.  

. Assured bulk transport (one to two million dollar shiploads) by working with PEMEX Financial/Treasury executives to insure correct and timely letters of credit.

• Developed the promotion of ENICHEM catalysts for production of propylene tetramers .

• Organized promotional activities to enhance brand acceptance in Mexico of imported products.

Education

MBA studies - Marketing, U. of the Americas, Mexico City (USC Program). 

MBA Equivalency from Riverside Community Collge

B S Degree - Chemical Engineering, U. Ibero Americana, Mexico City.

Dupont, Phillips Petroleum, Enichem, 3V - Training on Plastics/Elastomers, and     Sales/Marketing/Customer Service.

Continuous Education [USC - Marshall School of Business. IVC. IMA]

Professional Staff Development [Santa Ana College, UCLA]

Languages

English, Spanish, Italian. 
